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EXPORT THE PLASTICS EXPORT PROMOTION COUNCIL
3 . (Sponsored by the Ministry of Commerce & Industry, Department of Commerce, Government of India)
PROMOTION Crystal Tower, Gundivali Road No 3,0ff Sir M V Road, Andheri (E),Mumbai 400069 - India
COUNCIL Ph: (+91 - 22) 26833951, Fax: (+91 - 22) 26833953 / 26834057

Email: plexconcil@vsnl.com  Website: http://www.plexconcil.org

Ref: Plexh/Cir/1269 26.10.2016

All the Members of Plexconcil/COA Members

Dear Sir(s),

Sub ;. Questionnaire on trade with UK

We are in receipt of communication from Department of Commerce (DoC) regarding Questionnaire
on Trade with UK.

Department has requested to exporter to share their experience of Trade with UK. Interested
members are requested to fill the attached Questionnaire and send it to the undersigned at
bharti@plexconcil.org on or before 28.10.2016

With best regards,

Your’s sincerely,

Bharti Parave
Sr Executive



Questionnaire for EPCs
Exporter’s name and address:

1) Name of items and HS code (6-digit) you export to UK.
2) Please mention the reasons for the export to UK.

a. Excellent Trade facilitation at port

b. Lesser procedural hurdles

c. Demand of Product

d. Profit margin

e. Any other (Please specify)
3) How do you rate the export control system in India?

a. Excellent

b. Good

c. Average

d. Poor
4) Is the procedure of export licensing in India simple?

a. Yes.

b. No.

If ‘No’, what are the changes required in the procedure of export

licensing to make it simpler?
5) Are you aware of schemes to facilitate export in India?

a. Yes.

b. No.

If “‘Yes’, which schemes do you think have helped you as an exporter?
6) Do you face any hurdles in exporting your products to UK?

a. Yes.

b. No.

If Yes, please answer Q. No. 7 and 8.
7) Please specify the nature of hurdles:

a. Tariff barrier

b. Non Tariff Barrier (Please specify)
8) How can these hurdles be tackled?

a. Bilateral discussions

b. Taking counter-offensive measures for imports from such countries

c. FTA with that country




